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                               “Uncover and Diagnose” 

                              “Clear the Hidden Blocks”

    “CLEAR THE PAST”:Phase 1

In step TWO, we’ll CLEAR the hidden blocks, ONE by ONE, so that 
after EACH one is cleared, we RETURN to step one so that the client SEES the 
results, gets CLARITY on what to clear next, and stays COMMITTED throughout 
the process. 

Handout #5 
THE 4 STEPS CAN BE CATEGORIZED INTO 2 GENERAL PHASES:  

Clearing the Past and Creating the Future

          “CREATE THE FUTURE”

                     “Unleash the Inner Power”

               “Inspire and Support” 

Phase 2

In Phase ONE, we’ll start by UNCOVERING an issue and DIAGNOSING 
all the hidden blocks at the root of it. That’s Step 1, and it might sound 
familiar, because we went through an example of this when we did the 
“gift of clarity exercise” in the last video. 

STEP  1

STEP  2

STEP  3

STEP  4
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But first... a note on being strategic:

1st

2nd

So you need to  make a very STRATEGIC decision to speak about solving 
glaring, obvious and worrisome issues, that resonate with a LOT of people - 
before you even MEET potential clients. 

There are THREE strategic criteria that should guide your decision on what to talk 
about solving:

The FIRST criteria will make it easy for you to find new clients ANYWHERE - even 
at the grocery store - by using the “Captivate from the Start” script we learned in 
the last video. 

First Strategic Critera: “Is this an issue that a lot of people have...that is 
widespread, common?”… If not, then you’ll probably have a hard time finding 
clients, and I want you to find an abundance of clients. 

The SECOND Criteria:  The issue that you start with must be painful, urgent and 
expensive for your potential clients.  This will ensure that the “Gift of Clarity” exercise 
that I gave you will hit the bullseye EVERY TIME.  

3rd

If the issue isn’t painful enough, they won’t be 
motivated enough to PAY to FIX IT. Obvious, but so 
often overlooked.  If it doesn’t feel urgent, that means 
a potential client can afford to WAIT to fix the problem, 
then that’s EXACTLY what she’s likely to keep doing! 

And even more powerful: is it expensive for your potential client?   When the 
answer is YES, then it gives you the opportunity to show people how much it has 
cost them in the past, and how much it’s GOING to cost them if they don’t 
FIX IT…

This is a HUGE differentiator in the Tapping Into Wealth method!  
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Most people adapt and never LOOK at this and just keep going on in their lives...so 
when YOU shine this brand new light on the truth about how much an issue is 
REALLY costing them...and someone suddenly sees it from this perspective and 
it resonates as truth for them ...the issues they need to fix suddenly become a 
PRIORITY...more urgent…and: they are wow’d by you!  

And as you know and become an expert at seeing, all surface issues that are 
painful and expensive ALWAYS are the tip of the iceberg...below the surface 
of whatever problems clients are manifesting, there are hidden patterns of 
deeper, unconscious hidden blocks...which ALWAYS reveal themselves 
like layers of an onion as you guide your clients through session work.

This is exactly why in my “Tapping into Wealth” coaching program, I teach 
my students how to do incredibly deep transformational work, that includes a 
comprehensive process of clearing very specific money blocks... but we always 
start by talking about people’s issues with money and wealth...specifically 
in EARNING more, MARKETING themselves, and doubting their value and 
CONFIDENCE when they charge or ask for a raise, etc.

And pay attention to how well this fits the criteria:

When you can solve money problems for people by addressing their inner blocks 
and RESISTANCE to making more money… and SUPPORTING them in their 
journey to create more wealth, you’ll ALWAYS get a lot of attention and interest. 
You can use the “Captivate from the Start” script to get people to line up to talk to 
you - anytime, anywhere.

Lack of money is the BIGGEST, most UNIVERSAL source of pain, worry, 
frustration and anxiety in the middle class. The vast majority of people in the 
middle class - especially those who are in business for themselves - are living one 
or two paychecks away from disaster.  And the truth is, they’ve been programmed 
their entire life with specific blocks around money and wealth.  

SO, by helping them uncover the ROOTS of their money issues, you immediately 
hit upon an expensive problem… a problem that gets MORE expensive the longer 
it continues - which also makes it URGENT. The best part is, because of HOW 
expensive the issues is, your coaching quickly pays for itself. And what does all this 
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mean for you?… the opportunity to help a LOT more clients!  Again, it’s a WIN-WIN 
for everybody.

And here is the BIGGER secret you already know as the coach: MONEY is just 
the SURFACE issue….it’s THE issue they will RUN to pay you to solve… but 
as soon as you start working with them, THEY will quickly realize what you know 
already to be true: the work is about so much MORE…  As a matter of fact, that’s 
the most COMMON thing the coaches I train hear from their clients: “Wow, this is 
SO much bigger than money!”  

That’s why the coaches I train always START with solving money problems- 
and that’s why they have SO MANY CLIENTS! They transition into deep 
transformational healing work by starting there...and THEN...depending on 
their additional training or interest as a coach... they move into working with that 
SAME client on things like relationships, weight loss, marketing, public speaking, etc.  

OK!  So now that you know how to choose a WINNING Issue to focus on to get lots 
of motivated clients anywhere,  let’s see what it looks like to run through the process 
of transformational coaching - step by step - inside the sessions with clients! 

       

The good news is, you already know how to get started, because that’s exactly 
what we did in the previous video. First, we used the “Captivate from the Start” 
script to attract the RIGHT kind of people. Now, if you remember, I made some 
pretty big promises… 

Phase 1 Step 1
“UNCOVER AND DIAGNOSE”:
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Since I chose to focus on the money issue, I said:
“I show business owners struggling with not earning enough, marketing themselves 
boldly, and self doubt ...how to…earn more money, market yourself confidently and 
boldly and feel more powerful.”  So that promise of “earn more money, market 
yourself boldly and feel more powerful” is the promise I’ll need to be able to truly 
deliver on! ...And with the 4 step model, I can!

Next, we did the “Gift of Clarity” exercise to compel them to 
ASK for our help. This began the first step of phase ONE: 
“Uncover and Diagnose”. This is where you uncover and 
bring CLARITY to the ROOTS of the problems they’re 
experiencing, the PAIN that it’s causing, and how much 
it’s COSTING them and holding them BACK.  This is 
where you amaze people with aha moments they can 
really grasp and feel.  They are suddenly awake to how 
URGENT the problem really IS and they take action and sign up 
as a client. Yay!

Now the deeper work begins using what you 
learned in that exercise.  In the last video, I 
showed you exactly how to do this with the “Gift 
of Clarity” exercise. Now, pull out your handout 
that went along with this exercise, because that’s 
where you captured the strong EMOTIONS that came up 
during the exercise… and this is what we’ll use to “peel 
the layers of the onion”… Because when people 
are aware that they have blocks around earning, 
marketing themselves, and being confident, they 
usually ALSO know that there are actions they’re 
taking - or NOT taking, aka - procrastinating - and 
that contribute to the problem, but that they can’t really EXPLAIN.

So, in this part of the “Gift of Clarity” exercise, you uncovered something deeper- 
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So to Review:

the negative emotions that are literally BLASTING through their nervous 
system... and REALLY driving their actions. This big “AHA” moment - is the 
first layer. 

The NEXT layer we captured on this handout is their unconscious program-ming 
and fear - which is revealed through how they imagined people’s reactions when 
they raised their prices. This is an especially interesting layer because most 
people are COMPLETELY unaware of this level. But you, as the coach, have now 
revealed it with sparkling clarity.

ANOTHER layer captured their true habitual SELF TALK - another type of 
automatic programming that is completely unconscious, and EXTREMELY 
detrimental… and we’re still peeling back the onion.

Now we come to an even deeper layer: the place where this all started. Oftentimes, 
painful or even traumatic circumstances are behind this programming and fear. 
This was revealed in the visualization as “the rule they learned never to break”...
and that vow nearly ALWAYS started in childhood…(I could teach an entire 
weekend on that vow ALONE!)

We started with a step by step 
process of visualizing marketing themselves and charging 
their worth, and uncovered SO many layers of issues that need to 
be addressed, cleared, and healed. It helped our clients reach the “AHA!” 
moment that motivated them to begin working with us… 

And it brought a tremendous amount of CLARITY to YOU, the coach, 
as you develop mastery in reading and interpreting the patterns, like 
you have x-ray vision...or seem like “a mind reader” to clients….and 
feel confident in how move into the session work.  

Are you starting to see the possibilities, here?
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1st

2nd

So, in this first step, instead of giving away our MODALITY for free, and 
HOPING to see results, we use specialized processes - I teach over a dozen 
- to systematically uncover the hidden ROOTS of their issues and the COST of 
those problems so that: 

Phase 1 Step 2
“CLEARING THE HIDDEN BLOCKS”:

     1. The client is both wow’d and understands how IMPORTANT it is to continue 
the work, and 

 You, as the coach, have complete CLARITY about what to FOCUS on with 
the client for many, many sessions!

     2.

it’s only AFTER this part that we may introduce an APPROACH or MODALITY 
that specializes in clearing the hidden blocks we found.

So instead of worrying about WHAT TO DO NEXT, you have total confidence 
and PLENTY of options to start moving on to Step Two. Your challenge in Step 
TWO actually becomes: WHERE TO START! Which tools are the best fit? And 
we’re just getting STARTED with this client!

At this point, there are TWO important factors: 

FIRST, you’d actually start clearing the one that triggers the most INTENSE 
emotional reaction from your client. 

SECOND, and most importantly, you never JUST do step TWO during a single 
session. After you use your modality to clear a block, you must ALWAYS come 
back to step ONE. This is what will bring your clients the CLARITY that will keep 
them COMMITTED - and will keep YOU clear on what hidden block to clear next.
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From here, you move into the flow of clearing, uncovering… clearing, uncovering… 
and you’ll move between step ONE and TWO for MANY sessions before 
moving on to steps 3 and 4.

As a matter of fact, the coaches I train in the “Tapping into Wealth” Coach 
Certification Program, find that a LOT of work needs to be done here first - BEFORE 
they can start moving into step 3 and 4.  This is where a tremendous amount of 
deep healing work happens ...you will see clients literally transform before your 
eyes!

So, we’ve talked about Phase ONE “Heal the Past”, and its two steps: “Uncover 
and Diagnose”, and “Clear the Hidden Blocks”… 

NOW, let’s move on to Phase TWO: “Create the Future”!

The 2 steps in Phase TWO correspond to what we did in phase ONE: “Uncovering 
and Diagnosing” - so we already know EXACTLY what we need to do next.

The difference is, this time, we’re addressing the POSITIVE stuff!

In Phase ONE, we were clearing blocks and issues that were at the root of the 
negative consequences our client was facing. In phase TWO, we’ll uncover the 
exciting new POSSIBILITIES that are now within reach for our client once she’s 
fixed what was holding her back.

So, in Step 3, “Unleash Inner Power”, we’ll use the SAME diagnosing scripts we 
used in the “Gift of Clarity” exercise - but THIS time, we’ll reconnect our client 
with their most POWERFUL energy - to UNLEASH their passion, enthusiasm 
and creativity - and help them see what’s POSSIBLE. 

Phase 2 Step 3
“UNLEASH INNER POWER”:
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We’re still uncovering blocks, but instead of blocks that were CREATING negative 
outcomes, this time we focus on blocks that prevent positive outcomes.

Finally, we’ll guide them as they continue to heal, grow and EVOLVE.  We’ll 
continuously SUPPORT, INSPIRE, and CHALLENGE them to make consistent 
progress towards their goals… because as THEY evolve, their goals will ALSO shift 
and grow. 

Just like in Phase ONE, we’ll start with the most SIGNIFICANT goal we 
uncovered - and we’ll keep oscillating between steps THREE and FOUR so that 
our client stays COMMITTED to reaching for what they TRULY desire at EACH 
new level of their growth and clarity.

Any number of modalities and approaches could be used at this point in the process. 

For example, in step FOUR, there are lots of GOAL SETTING and 
VISUALIZATION approaches that can be integrated. And of course, through 
working with so many clients and students, I’ve learned to focus only on the 
most EFFECTIVE modalities… 

As far as the Tapping Into Wealth Processes for Step 3, it is a very UNIQUE 
approach - and tools that allow us to go DEEPER. I don’t mean that to sound 
mysterious, but it’s a little more… well… INVOLVED. 

(This is something I ONLY teach inside my program, but I CAN tell you that I 
use a modified version of “tapping” that integrates seamlessly with world-class 
teachings from authors like Debbie Ford, Carolyn Myss, Deepak Chopra, and 
Eckhart Tolle.)

Phase 2 Step 4
“INSPIRE AND SUPPORT”:
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The important part right NOW is that you’re able to see the “BIGGER PICTURE” 
with no missing steps!!  

No pitfalls, no modality myths.  

You start by drawing in 
LOTS of interested clients 
by leading with the urgent, 
expensive, painful issues of 
money blocks then you use 
specialized processes to 
uncover and diagnose the 
hidden roots and costs of their 
issues and translating that into 
powerful AHA moments for 
the client.  

Then comes the session work 
in four stages of taking clients on a longer, more powerful journey - NOT just solving 
a few problems - but committing to LIFE-CHANGING results that affect their 
money mindset, their happiness, and even the lives of the people around them. 

Just IMAGINE how many people you can AFFECT!

And BELIEVE ME - YOU TRULY CAN. 

When you look at the bigger picture, you can see that it’s bigger than any one 
technique...with the RIGHT tools and a STEP by STEP PROCESS, it’s actually 
very DOABLE.

When you have a system of coaching inside a series of sessions, you will have both 
the confidence to make big changes in your session work…and the confidence 
to charge for your work in a way that truly reflects the value of the transformation 
you can bring!  

And that is exactly what I want for you!  I often say that missing a huge step 
leads to difficulty finding paying clients and delays your earning?   Well I can’t 
skip that step so...
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a KEY element that acts as a CATALYST to make the ENTIRE process possible 
- and that almost everybody misses.  

Because before the session work I just described, comes finding clients!  

Here it is: you have already learned that it does not work to talk about your modality 
or the WAY you help clients, or to give freebies,  and I taught you the most effective 
formula of saying what you do to captivate the best clients for you.  

But the reality is, even with this effective formula, you have to be VERY strategic 
about the issues you choose to talk about solving...because that is the first 
level of problems that must draw the MOST new clients in!  

And to be clear... that FIRST issue is only the ENTRY POINT into the work….the 
entry point into bringing true transformation...but as far as getting the most new 
clients that are motivated to start sessions with you, it is CRITICAL that this 
issue be VERY VERY strategic..

So, you might think this should depend on the client or the deeper work you want to 
do… but it SHOULDN’T! Why? Because you become the expert in transformation 
and results and you are the one that knows how to diagnose and clear blocks and 
you are the one that knows what is really possible for your future clients.

But FIRST your future clients don’t know what you know...they may not realize 
the true transformation that is possible for them, beyond some of their immediate 
struggles...and they usually have no idea that their immediate issues can be even 
addressed and solved...never mind reach their dreams!  

AND SECONDLY people adapt to living with a lot of hidden pain, stress, anxiety 
that shows up in many areas of their lives...and adapting to it means we are barely 
conscious of it and never look at it too closely.  You can probably look back in times 
on your life when that has been totally true for you...all of us can.  You had a lot of 
things that were stopping you or causing you pain in your life but you weren’t even 
LOOKING or asking for help.

I’m going to give you a Huge tip


